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Ownership in a company
/ SHARE




|
A big group of people
to chip In money
to fund something
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OUR RECORDS

TOTAL Fund Successful Investors
Raised Projects



Highest Fund Raised: 1st Round ECF: 1st Round ECF:
RM20mil RM499k | 87 Pax RM1.5mil | 203 Pax

Investors: 2nd Round ECF; 2nd Round ECF;
1,046 Pax RM4.9mil | 390 pax RM4.6mil | 330 pax



Highest Fund Raised: Fund Raised: 1st Round ECF:
RM20mil RM7.0mil RM1.3mil | 63 Pax

Fastest Successful Project: Investors: 2nd Round ECF:
247 Investors in 18 Days 322 pax RM4.6mil | 177 pax






CRAFTING
YOUR STORY

Learn how to craft a compelling story
that attracts investor attention.



°FOUNDER &
CEO

Mr. Goh Boon Peng




1. STORYTELLING: More Than Just Profits

Clarity Engagement Memorability
Ensure your story is easily Keep investors interested. Use vivid Make your story stick. Use
understood. Avoid complex jargon. language. emotional connections.

Your missions and visions could be the factors to attract investors interest, not just profits. A compelling narrative is key.



Key Elements
of a Great Story:

Highlight the significant issue your startup addresses. Show real-world
relevance.

Explain why your product is the best. Emphasise your unique approach.
Share your personal story. Build trust and show passion.

Demonstrate demand and scalability. Back claims with real numbers.

Build tension (problem), introduce a hero (your startup),
and show a strong resolution (success).



Demonstrating
Progress & Opportunity

Show progress with revenue and partnerships. Highlight key
milestones.

Explain the timing for investment. Emphasize current market
conditions.

Demonstrate progress with metrics.
Explain why now is the right moment.



2. Crafting an Impressive
PITCH DECK

Concise

Keep it brief and to the point. 10-15 slides are ideal.

Visual

Make it visually appealing. Use engaging graphics.

Data-Driven

Support with solid data. Use real numbers.

A clear and impactful presentation is key.



MyStartr
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3. Make Your Pitch STAND OUT

Clarity & Simplicity Engaging Visuals Social Proof

Avoid jargon; make it Use visuals: infographics  Testimonials, media

accessible. and mockups. coverage, or
endorsements add
credibility.

Passionate Delivery Call to Action

Show enthusiasm for Make it easy for
your idea. investors to take the next
step.

Show your audience clarity, visuals, and your passion for the idea.



PITCH DECK SAMPLE 01



PITCH DECK SAMPLE 02



For more

www.mystartr.com



THANK !



